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Using our team of data engineers, scientists, and analysts, we work with the vast amount of clients’

self-created data, as well as industry data, to provide our partners with robust analytics. We do all the heavy

lifting to turn this data into an analytical database which you can then access through our cutting-edge

dashboard system, which is available online anywhere on any device.

Our Goal is to help you grow your

assets, make great business decisions, and manage your partners like never before.

Many managers are successfully using Distribution Analytics as their “Virtual Account Manager” and are

analyzing their activity, products, funds, flows, and producers more efficiently to assist them in knowing

which firms and products to focus on, staying ahead of their competition, and staying aware of their best

advisors’ trends. With Distribution Management, you will get unprecedented insight into where your

opportunities lie, and who you need to meet with to secure them.
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Clients Use Distribution Management To:

e Focus on the best opportunities

e Make smarter decisions when setting sales plans
e Ensure plans are being executed

¢ Identify and expand most effective salespeople
e Grow assets under management

Key Users:

e Executives

e Heads of Distribution

e Territory / National Managers
e Product Managers

e Key Account Managers

Contact Bryan Curran: BCurran@WheelhouseAnalytics.com or 484.881.3009
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Disclosure

This document is designed for Advisor/Investment Professional Use Only. The information, analysis, and opinions expressed herein are for general and educational
purposes only. Nothing contained in this document is intended to constitute legal, regulatory, tax, accounting, securities, or investment advice, nor an opinion
regarding the appropriateness of any investment, nor a solicitation of any type. All investments carry a certain risk, and there is no assurance that an investment
will provide positive performance over any period of time. Investment decisions should always be made based on the investor’s specific financial needs and objec-
tives, goals, time horizon and risk tolerance. The statements herein are based upon the opinions of Envestnet, Envestnet Analytics, and third party sources. Infor-
mation obtained from third party resources are believed to be reliable but not guaranteed. All opinions and views constitute our judgments as of the date of
writing and are subject to change at any time without notice. This document refers to information, products or services that, currently or in the future, may be
developed, internally (or by receiving information from other parties in connection with such development activities or otherwise). Accordingly, nothing in this
document should be construed as a representation or agreement by Envestnet to develop, or have developed for it, any information products or services
(including, without limitation, concepts, systems or techniques). SR#1022221
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