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Advisor Engagement

Envestnets Analytic’s new Advisor Engagement Module sets out to answer the one
question all managers want to know:

Am | engaging the right advisors with the right product?
: . . : Product information
After analyzing the activity of some of our most-forward thinking analytics users, we
have found that the answer to that question is a resounding ‘'no.” Our data shows that
over 80% of the assets are concentrated in the top 30% of Advisors.! +  Smart lists help to enable users to

present the right product, to the
right advisor, at the right time

Our data shows that over 80% of the assets . Advisor-level data based on current
are concentrated in the top 30% of Advisors. sales, 12 month sales, and AUM

+  View lists by all programs

+  Utilize advanced filters to focus on
specific product vehicles and styles

+ Build targeted marketing
distribution lists to engage your
advisors of the future

emos and support

To request a demo, or if you have
any questions:

Contact
. . . _— . Maeghan Duffy
Your opportunity with advisors is like an iceberg - largely unseen Senior Business Development Associate
Advisor Engagement will illuminate the opportunity that you were unaware of. Knowing 484.883.1602
the advisors that make up this opportunity and what they're likely to buy may lead to maeghan.duffy@envestnet.com

better outcomes.

'Data from Envestnet Analytics July 2023 to July 2024.

This document is designed for Advisor/Investment Professional Use Only. The information, analysis, and opinions expressed herein are for general and educational purposes only.

Nothing contained in this document is intended to constitute legal, regulatory, tax, accounting, securities, or investment advice, nor an opinion regarding the
appropriateness of any investment, nor a solicitation of any type. Allinvestments carry a certain risk, and there is no assurance that an investment will provide positive
performance over any period of time. Investment decisions should always be made based on the investor’s specific financial needs and objectives, goals, time horizon
and risk tolerance.

The services and materials described herein are provided on an “asis” and “as available " basis, with all faults. The graphical illustrations herein do not represent
client information or actual investments. Nothing contained herein is intended to constitute legal, tax, accounting, securities, or investment advice, nor an opinion
regarding the appropriateness of any investment, nor a solicitation of any type. Envestnet disclaims all warranties, express or implied, including, without limitation,
warranties of merchantability or fitness for a particular purpose, title, non-infringement or compatibility.

Envestnet makes no representation or warranties that access to and use of the internet while utilizing the services as described herein will be uninterrupted or error-
free, or free of viruses, unauthorized code or other harmful components. Envestnet reserves the right to add to, change, or eliminate any of the services and/or
service levels listed herein without prior notice to the advisor or the advisor s home office.

This document refers to information products or services that may be in development and not yet available. Accordingly, nothing in this presentation should be construed
as a representation or legal agreement by Envestnet to make available specific products or services (including, without limitation, concepts, systems or techniques.)
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